- 'Data Exchnge EC

“Expert value for our clients.
Growing our region'’s real estate."

"This is for the market."



‘Agentsare no -
longer sharing their -
data the old way...

Firms nationwide are now using Radius Data Exchange
to share more accurate and timely data.

In return, they're gefting a more immediafe and - . i
comprehensive view of the market. '

No more calls No more sharing No more waiting for
from researchers spreadsheets critical deal data

Just powerful data that improves market advice, drives more deals
and saves your business time and money.
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Gilbert Harvey, Director | Budworth Hardcastle Richard Howling, Chief Operating Officer | JLL

*representative of agency market size by square footage disposed. Non Radius Data Exchange-
contributed data acquired by telephone researchers.


https://secureforms.egi.co.uk/radiusdx-year-end/
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has been built with the market, Radius Data Exchange pr@ CTS "
for the market to share real estate data the way the ‘ ‘ : L A
market wanfts to share it. . your prlvaTe daTa

Not everything you share will be visible outside @fyour pUsiﬁess.‘

' Radlius Data Exchange keeps your sensitive ‘red’ data private, sb only Users
@ in your firm have access. B .

EXAMPLE

Which means you can spend... -
: I PUBLIC 'GREEN' DATA PRIVATE 'RED’ DATA

Less time

Driving more deals Lease type + Leaseincenfives

, , « Askingrent 2  Rent-free periods
Improving your advice
Lease length « Lease breaks
Focussing on your clients « lLeaserent « Leaserent reviews
« Tenant details + Yield

... and makes it evenirmore valuable.

Your green data will demonstrate your expertise to thousands of potential
clients and partners who access Radius Data Exchange daily.

Your red data can be accessed by the key teams across your business and
you can see your firm's available and disposed space in a click.

ThaT IeTS you And by sharing your dafa, you get the rest of the market's in return.
get on with what you do best.

‘It allows us fo focus on what we can do best rather than

doing all of the research. It's more about being with the clients,
spending time understanding their businesses and showing
them what'sgoing on in the market.’

You'll soon forget that there used to be &
a ny a n OTh e r Wa y. / Kate Morgan, Head of UK Operations | Colliers International
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Don't just fake
our word for It.

v Bidwells tells us why Radius Data

-
= Exchangeisthe future of real

estate data for the regions too.

P 7N Liz Craig, Managing Partner,

.

LIZ CRAIG
Managing Partner,
Bidwells

<

BIDWELLS

By contributing data via Radius Data Exchange,
we can make sure data is provided in a timely
fashion, that it is accurate and that it is the most
comprehensive data possible.

It is time to stop being afraid of sharing
data and start using it fo add more value
for our clients.

We were one of the first regional
practices to discuss sharing data with the
natfional firms.

We understood the idea of sharing data
to drive growth and we were very much in
favour of it.

Historically, the consensus among
property consultants is that data is our
own personal possession, it is exclusive fo
us and if we were to give that information
away, we would be giving away the
crown jewels.

The reality is that data is more accessible
than it ever has been; it just takes people
a longer time to find it.

So why not make it simpler and reap
the reward?

For business development in the
capitfal, it means we can more easily
share information and further grow our
relationships with the many London
agents we joint-represent with.

For clients with a national portfolio, it
means that we get reciprocal dafa that
enables us fo offer even better advice.

And there's a danger for us regional
players that if we do not provide that
level of critical information, we ultimately
risk people entering our own markets
with a lack of understanding and

bad advice.

Their deals will undermine everything we
are frying to achieve in our region. We
want to get the right people investing with
the right occupiers; better data can help
ensure that.

| strongly believe that this is why we
should be sharing our information and
that we should have the confidence that
our clients do not come to us for our dafa.
They come to us because we understand
the market and we add the most value to
the services that we provide.

So let us seize this opportunity to save
time, while sourcing a higher quality of
data and use it to keep adding more
of that expert value for our clients and
growing our region’s real estate.


https://www.egi.co.uk/regional-radius-data-exchange-national/

Unparalleled real estate
data that drives your
business forward.

Get an instant, more
comprehensive view
of the market for your
business pitch.

y °
We consulted over 300 agents nationwide to
design and build a powerful platform that gives
. you data the way you want .

No compromises.

Export the latest
available properties that

‘What Radius Data Exchange ‘The efficiencies Radius Data
added for us is co-ordination and Exchange creates really stood
a single platform for the market by out for us. We now have a system

meet your client's brief,

Access critical third
party data that

the market. It means we can make
sure we are intelligently using that
data fo the benéefit of our clients,
which ultimately is why we are all
here, to help them improve the
value of their assets.’

Tim Robinson, Partner | Knight Frank

that improves how we manage
our own data while giving us the
rest of the market's faster. It has
removed a layer of friction that
gives us much more time to focus
on delivering value for our clients.’

lain Mulvey, Business Development Director |
Carter Jonas

supports your advice.

'Want fo see the industry's single source of
powerful market-shared data in action?
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& News that makes

‘Intu share price soars in potential takeover bid,

Intu’s shares have surged by 26% this morning to 187.4p, after a consortium ;
comprising John Whittaker's Peel Group, Brookfield and, Olayan Group said if
was preparing a bid. _

As first revealed by EG, Canadian private equity group Brookﬂelol has been
working on a prospective offer for the landlord. SRR ’

Jonathan Goldstein @jonnysgoldstein - 4h
*‘Y{’ A LI ET A

David Hatcher @hatcherdavid
SCO0P: Brookfield preps bid f-::lrM the UK's largest shopping centre owner
#intu #brookfield #retail #malls

-xclusives that drive
to Invest.

'l found out about WiredScore . As we got to know
them better, it seemed entirely appropriate if we could help to accelerate
the progress of the business we should seek to do that! Bill Hughes,

Head of LGIM Real Assets, speaking fo EG.

d ahead of the news as usual

'Legal & General C‘apita_ITi's one of six real estate
investors to back WiredScorg's £7m ($9m) Series

A funding round-announced today.
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'EG analyst James Child),
who calculated the data, said

it is the worst year forempty [

Total retail closures 'worst since Woolies'

~ stores since Woolworths
failed in 2008. The retailer*
had.74 million square feet
across 816 stores.

Analysis that

Trusts.

) @ htips:/www.bbc.co.uk/news @&

‘Very informative
fortoday's
changing world,
simply would
not do without it!

James Child, retail analystat =~
closures added to the rest of

uptoa
amount of retail space lost in

startling 20.3 million sq ft acw Evenlngstandal'd

'startling" amount: "T|

and affecting 38,000 jobs
Ioss of Woolworths in 2008

"According to the statement 1

Business

Debenhams considers 110 o Retail bloodbath: Store

to be “over-rented” — while hi

profitable core

ofonehuncre - closures worst since

not see the 50 stores set for: q Q
profitable in the next five yea WOOlWOI‘thS falled mn

Expertise that

2008

JOANNA BOURKE | Thursday 25 October 2018 10:26

HEEEE

needs.

- Legal n'ew§9|er‘rs

- Detailed case coverage
- Legislation. updates

- Case summaries

« Practice points

- APC guidance and support

- The shining stars of tech

- Championing people and diversity
- The leaders of tomorrow

- Talent on the. move
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Welcome to the
future of real estate data

©Radius EC:

Data Exchange

Find out more at:
egi.co.uk/radiusdx
or call us on 020 7911 1861.



